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Career Development Events

1. Farm Business Management CDE

2. Farm Business Management CDE- Jr. Division

3. Agricultural Sales CDE – Jr. Division

4. Agricultural Sales CDE (practicum this year is Prospecting for New Customers**)
5. Marketing Plan
6. WLC Scholarship Interviews

ricultural Sales CDE- Jr. Division 
In cooperation with the Department of Agricultural and Extension Education at N.C. State University and the Lois G. Britt Agribusiness Center at the University of Mount Olive.
Tuesday, March 8, 2016
on the University of Mount Olive campus
Check-In will be at the Lois K. Murphy Regional Center

630 Henderson Street, Mount Olive, NC 28365
Tentative start and end times for each CDE

	Event
	Start -Check In
	Estimated End 

	Agricultural Sales 
	9:00 am
	4:00 pm

	Marketing Plan
	 9:00 am
	4:00 pm

	WLC Scholarship Interviews
	10:00 am
	1:00 pm

	Agricultural Sales Junior
	10:00 am
	4:00 pm

	Farm Business Management 
	12 noon
	3:00 pm

	Farm Business Management Junior
	12 noon
	3:00 pm


Note that the CDEs are on Tuesday.  Members and Advisors should refer to the Chapter Guide to State FFA Activities for rules and procedures associated with each CDE. Go to http://ncffa.org/resources/chapter-guide/
Teams that arrive late will not be allowed to make up any missed portions of the event(s).
March 1, 2016 — Pre-registration Required 

Pre-registration allows for proper scheduling of rooms and judges.

Please register your team members online.
ONLINE REGISTRATION INSTRUCTIONS 

PLEASE REGISTER BY March 2, 2016
1. Go to ncffa.org and underneath the main homepage area, you will see 4 boxes – click on the one that says Register and Request.  
2. Click on CDE Registration
3. Chapter Name and Number – Please type your chapter name, followed by your chapter number (NCxxxx) 

4. Advisor Name and Advisor Email are required
5. Career Development Event – select the event from the drop down list

6. Student Name 1 – 4 list the names of students you are registering for the event
(Please submit only the appropriate number of team participants!  Alternates are not allowed at state CDE events)

7. If you would like to print a copy of your submission for your records, please use your browser’s print function before clicking submit.

8. Click Submit when all the applicable fields have been entered and you have printed a copy for your records (optional).
9. If you are registering for multiple career development events you must follow the above procedure for each event.

The registration fee is $17.00 for each student that participates in Ag Sales, Farm Business Management, and Marketing Plan CDEs.  This fee includes a $7.00 meal ticket to the Murphy Cafeteria. An invoice will be emailed to you after the event. There will be an additional $10 late fee per student for any team that registers after the deadline or on the day of the event. 
*Teachers with students requiring modifications for exams, dietary needs, or other special modifications must notify the state office before the registration deadline of March 1, 2016.

*Attention Marketing Plan participants: Please email a copy of your marketing plan to Jason Davis at jason_davis@ncsu.edu by March 1, 2015.
Other frequently asked questions:
Do we need calculators?

Calculators will be provided for all Farm Business Management contestants.  They will not be needed for the other events.

Where do we park?

Buses and personal vehicles will park in the Kornegay Arena parking lot, located on Henderson Street. When you turn onto Henderson Street from Hwy 55, travel approximately 0.5 miles, and the lot will be on your left. There will be signs directing you.
Is there overnight housing available in Mount Olive?
Yes.  The Sleep Inn & Suites in Mount Olive is located at 203 NC Hwy 55, Mount Olive, NC.  Please inform the staff when you make your reservations that you are with NC FFA for a rate of $83.00 + tax (If confirmed before 2-15-15).  The hotel can be reached at (919) 658-1002.  

Is there food available for teachers and students?

Each student participant will be given a meal voucher for the cafeteria at UMO.  The cafeteria will host a selection of meal options and beverages.  Additional meal tickets for advisors, bus drivers, etc. must be requested during online registration ($7.00/each). 

Will advisors be able to help score the FBM tests?  Review the Tests?

Yes.  Teachers are encouraged to help with the scoring and review of the exams at the conclusion of the event.  The tests have been screened twice but there is always the potential for errors.  Teachers are asked to designate if they will be able to assist with the scoring on the registration web form.
Will students be able to use UMO’s electronics in the presentation rooms?

No.  Students will not be able to use the audio/visual equipment.  Marketing teams should bring their own laptops, projectors, extension cords, etc. needed.
Ag Sales CDE participants will be asked to provide (4) copies of all printed materials for the judges to review prior to each presentation at the team check in.  If you wish to provide a copy during the presentation, please factor that into your printing needs before the event.  

All team participants will present sales presentations and practicums at the same designated time, therefore each student will need a product.  We will not reschedule presentations to allow for the use of only one display/sales item.

Presentation times are randomly assigned.  Staff will not be responsible for rearranging the schedule to accommodate scheduling conflicts.  You may work out an arrangement with your fellow teachers if all participants continue to present at the same allotted time.

Please review the dress code for all CDE’s prior to the event.  Black slacks for females doe’s not constitute official dress for this events.

Please review the cell phone and electronic device policy for CDE’s prior to the event with your students.

If you have any questions or concerns, or for additional information, please contact: 
Jason Davis, State FFA Coordinator

Agricultural and Extension Education

NCSU Box 7654

Raleigh, NC 27695
(919) 513-0216
jason_davis@ncsu.edu

**The 2016 agricultural sales practicum scorecard and description is prospecting for new customers.  Please see that attached rubric for this practicum.
N.C. FFA Agricultural Sales Career Development Event

PRACTICUM-General Description

Prospecting for New Customers

The event officials will select a sales situation. The participant will be given a product description. The participant will then approach a customer (role played by one of the judges) and by interaction with that customer determine if the customer is a prospect. The participant will then attempt to sell that product to the customer, or gain an appointment for a future sales call, whichever is appropriate for the scenario. The appropriate goal(s) will be clarified in the scenario. 

The participant will receive the product description and the sales situation handout as they check-in on the day of the event.

 Five (5) minutes will be allowed, with a three (3) minute warning, to interact with the customer “judge”. Two judges will be utilized with one judge playing the role of the customer.  The emphasis of this event is on strong opening statements to get the prospect’s attention and asking good questions to evaluate the prospect’s needs.
Scoring Criteria for Prospecting for New Customers

______________________________________________________________________

                                                                    Possible Points                        Points Earned                    

Greeting/opening statement ................................10                                 __________                  

Clearly identify self and company

Build interest in product/service

Qualify the prospect .............................................10                                 ___________                    
Question for customer needs

Demonstrate good listening skills

Provide features and benefits................................3                                 ___________                         
Describe features and benefits

appropriate to the prospects needs

Close the interview or sale ....................................2                                 ___________                    
Ask for the order

Ask for an appointment

Review the order or commitment

______________________________________________________________________

TOTAL ......................................................................25                                                   










___________
-Adapted from National FFA CDE Handbook
2016 North Carolina FFA Career Development Events

Wednesday March 8, 2016
Agricultural Sales CDE 

Registration in Murphy Regional Center
9:00 am
Registration & check in completed in Murphy Regional Center (all CDEs) 

9:00 am
Welcome and orientation in Southern Bank Auditorium
9:00 am
Multiple Choice section in Southern Bank Auditorium (All Participants)
9:30 am
Practicum section in Southern Bank Auditorium (All Participants)
11 am- 4:00 pm Sales Presentations

A. 239 Raper

B. 209 Raper
C. 238 Raper 

D. 136 Raper

11 am – 4:00 pm Practicums


A.  TBA


B.  TBA


C.  TBA


D.  TBA

5:00 pm
Event complete

Marketing Plan CDE

Registration in Murphy Regional Center & event in 135 Raper (130 Holding Room)
9:00 am
Registration and check in completed in Murphy Regional Center (all CDEs) 

9:20 am
Overview 

9:30 am
First marketing plan presentation 135 Raper
4:00 pm
Event complete

Agricultural Sales CDE- Jr. Division

Registration in Murphy Regional Center & event in Raper
10:00 am
Registration and check in completed in Murphy Regional Center (all CDEs) 
10:30 am
Multiple Choice section in Southern Bank Auditorium
11:00 am-4:00  Sales Presentations

A. 111 Raper

B. 117 Raper
C. 112 Raper

D. 120 Raper
4:00 pm
Event complete

Farm Business Management CDE **(Lunch at 11am in Cafeteria)**
Registration in Murphy Regional Center & event in Pope Wellness Center
11:00 am
Registration and check in completed in Murphy Regional Center (all CDEs) 

12:00 pm
Welcome and overview in Pope Wellness Center
12:10 pm
Multiple choice section in Pope Wellness Center
12:40 pm
Problem solving section in Pope Wellness Center
2:30 pm
Event complete 

4:00 pm
Scoring complete

Farm Business Management CDE- Jr. Division **(Lunch at 11am in Cafeteria)**
Registration in Murphy Regional Center & event in Pope Wellness Center
11:00 am
Registration and check in completed in Murphy Regional Center (all CDEs) 

12:00 pm
Welcome and overview in Pope Wellness Center
12:10 pm
Multiple choice section in Pope Wellness Center
12:40 pm
Problem solving section in Pope Wellness Center
2:30 pm
Event complete 

4:00 pm
Scoring complete

___________________________________________________________________

Registration and General Meeting Room for Participants – Murphy Regional Center
Check in and Orientation for Judges – Chapel
Scoring Room (Advisors to Help with Scoring at the conclusion of FBM) Raper Conference Room
Refreshments for Judges and Advisors – Deacon Jones Cafe
WLC Scholarship Interviews – Old South Foods Conference Room (Raper Hall)
North Carolina FFA Association

Washington Leadership Conference Scholarship Application Form
Introduction

The North Carolina FFA Association is pleased to offer scholarship opportunities to members of the FFA.  Because the Association is constantly seeking new WLC scholarship sponsors, the number and value of scholarships may vary from year to year.  All applicants will be interviewed on March 4, 2015 at the State FFA Ag Sales, Farm Business Management, and Marketing Plan CDE’s.  All applications are due to the state office on or before 5:00 p.m. on February 25, 2015. 

Instructions

Please complete the information on this sheet and attach it to the front of the supporting materials requested.

Applicant’s Full Name _______________________________________________________________________

Mailing Address _______________________________________________________________________
Email address: _______________________________________________________________________
Home Telephone: _______________________________________________________________________
Parent/Guardian _______________________________________________________________________
High School/ FFA Chapter _______________________________________________________________________
School Telephone _______________________________________________________________________
Social Security Number _______________________________________________________________________
Supporting Materials

I. Attach a resume on white paper (not to exceed four pages) which includes the following items:

a. Your FFA achievements, offices held, participation in FFA activities, etc.

b. A description of your SAE program.

c. A description or list of school and community activities in which you have actively participated.

d. A one-page statement of future goals and plans.

e. A one-page statement of why you want to attend the Washington Leadership Conference.

II. Attach the most current copy of your high school transcript.

Signatures

We recommend _____________________________________________ for this scholarship.

_______________________
     _____________________________




Principal



FFA Advisor
Department of Agriculture & �Extension Education





Jason Davis


State FFA Coordinator
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